


The following is a summary of our financial results for the fiscal year ended 
March 31, 2023. Although parts procurement difficulties and surging component 
prices continued, investment in the electronics and automobile markets remained 
favorable. As a result, orders received and net sales reached record highs, while 
profits also increased substantially.
Orders received increased in all segments. Notably, orders received for 
environmental test chambers increased substantially in the Equipment Business.
In terms of area, Japan, North America, and Europe were the driving force 
behind our performance, with increases also in South Korea and Taiwan.
On the manufacturing front, although parts procurement difficulties continued, 
we secured production volume by implementing all types of measures, including 
strategically accumulating inventories, procuring alternatives, and changing 
designs. These efforts enabled us to achieve a substantial increase in net sales.
Profits increased substantially, mainly due to revenue growth, despite the impact 
of surging component prices and electricity fees as well as an increase in selling, 
general and administrative expenses (SG&A).
In comparison with the revised financial results forecast announced in October, 
net sales were above forecast, and we were able to hold SG&A below our 
projections. Consequently, we were able to exceed our profit forecasts.
With regard to dividends, as initially planned, the year-end dividend is forecast at 
¥45 per share, and the annual dividend is forecast at ¥69 per share. This dividend 
includes a commemorative dividend of ¥4 per share to mark the 75th anniversary 
of the Company’s founding.



Here is the summary of profits and losses

In year-on-year comparisons, orders received up 16%, and net sales 
up 26%.
The cost of sales ratio improved by a mere 0.5 points, but SG&A 
increased by ¥1.5 billion.

Profits increased substantially, with operating profit increasing by 
121% and profit attributable to owners of parent increasing by 74%. 

In comparison to forecasts, orders received and net sales both were 
slightly above forecasts.
Although the cost-of-sales ratio deteriorated by 0.2 point compared to 
forecast, SG&A expenses were approximately ¥0.2 billion below 
forecast, resulting in operating profit exceeding forecast by ¥0.36 
billion.

Additionally, in response to rising component prices, we revised 
product prices for ESPEC on a standalone basis. However, these 
revised product prices had only a negligible effect on the Company’s 
operating results for FY2022 as the order backlog had already been 
accumulated.



Performance by segment can be seen here.



I will explain a little more about the business environment in 
FY2022.

Orders received reached a record high for two consecutive years, 
supported by stronger-than-expected electronics and automobile 
markets.

Orders received increased by ¥8.2 billion year on year. This orders-
received result also includes special factors. 
The first special factor was advance orders scheduled for FY2023, 
which arose as a result of extended product delivery schedules. We 
believe that these advance orders arose mainly in FY2022 1H and 
totaled approximately ¥2.0 billion.
The second special factor was the effect of exchange rate 
movements, which had a positive impact of approximately ¥3.2 
billion.

However, even when these special factors are excluded, orders 
received reached ¥54.3 billion, a record high.



Next is net sales.

Although net sales were impacted by a continuation of parts 
procurement difficulties and the lockdowns in Shanghai in the first 
quarter, we worked hard to secure production volume, and we were 
able to increase net sales substantially.
Net sales also reached a record high.

Furthermore, the impact of exchange rate fluctuations was an 
additional ¥3.1 billion in the fiscal year.



Here is an analysis of operating profit increase and decrease factors.

Operating profit increased substantially, mainly due to an increase in 
net sales in the Equipment Business, despite the impact of surging 
component prices and electricity fees, as well as an increase in 
SG&A.



Next, I will talk about the status of assets and liabilities. 

Assets increased by approximately ¥5.2 billion. This increase was 
mainly due to an increase in trade receivables, such as account 
receivables – trade in line with growth in orders received, alongside 
an increase in inventories as a result of factors such as an increase in 
work in process due to component shortages and an increase in raw 
materials due to the acquisition of components.



Next is the status of cash flows. 

Cash decreased by approximately ¥1.8 billion, mainly due to an 
increase in inventories associated with an increase in order backlog 
and the purchase of treasury shares.



Next, I will talk about the analysis by segment.

In the Equipment Business segsment, product delivery times 
continue to be prolonged, but both orders received and net sales 
increased year on year, and operating profit increased significantly 
as well.

As can be seen here, in comparison with forecasts, our results were 
above what we had expected.

Looking at the status of each product group, in environmental test 
chambers, orders received and net sales both increased.

In energy device equipment, orders received substantially 
increased due to strong sales of chambers for charge-discharge 
testing mainly in the Japanese market. However, net sales 
remained level year on year. 

In semiconductor equipment, orders received and net sales were 
both on a par with the previous fiscal year.



Next is Service Business.
In year-on-year comparisons, both orders received and net sales 
increased.

Operating profit decreased due to the impact of surging electricity 
fees in laboratory testing services and an increase SG&A due mainly 
to an increase in personnel and operating expenses for new after-sales 
services.

In comparison to forecasts, net sales in after-sales service and 
engineering, and laboratory testing services and facility rentals 
outperformed forecasts, SG&A were lower than expected. As a result, 
operating profit increased relative to forecast. 

The status of each service group is as seen here.



In Other Business, which involves environmental preservation and 
plant production system business, orders received and net sales both 
increased year on year, the business was profitable from operations.



Here is the breakdown of sales by market for ESPEC alone.

In the electronic device and equipment market, which is our 
business’ central market, and is displayed in blue, performance was 
strong, mainly in cutting-edge technology fields such as 5G and 
IoT. Net sales increased, while the percentage of this market 
among sales declined by 1 point.
In the automobile market, displayed in green, growth was 
supported mainly by automated driving and electrification of 
automobiles. The percentage of this market among sales increased 
by 2 points.  
In the semiconductor market, displayed in grey, sales were level 
year on year, while the percentage of this market among sales 
decreased by 3 points.
Research institute, displayed in orange, refer to private or national 
and public research facilities. This market makes up 6-8% of sales 
in an average year.
“Other markets” at the very bottom includes various kinds of 
industries such as chemistry, construction materials, food products, 
and cosmetics. Sales increased, while the percentage of this market 
among sales remained unchanged from the previous fiscal year. 



Next, I will explain net sales by region.

Due in part to the impact of exchange rates, the overseas sales ratio 
was 52.7%, surpassing 50% for the second consecutive year.

By region, the ratio for Europe & North America, which is displayed 
in orange, increased.
North America was strong in automobiles and electronic components 
and devices, while Europe was strong in automobiles.
In addition, the ratio for China, which is displayed in blue, increased
due to brisk performance centered on automobiles and electronic
components and devices.

In Japan, although both orders received and net sales increased, the 
percentage among sales decreased.



Next, I will explain the plan for FY2022.

In terms of our policy for FY2023, although the business 
environment will remain uncertain, we expect to maintain a high 
level of orders received primarily in cutting-edge technology 
fields.

In FY2022, capital investment and research and development plans 
were delayed because we gave priority to securing profits.
In FY2023, we will steadily implement investments and strategies 
to achieve growth as we work to capture strong demand.

Parts procurement remains unstable. We expect it to normalize 
from the second half of FY2023 onward.

Every effort will be made to normalize product delivery schedules 
and rapidly clear our order backlog. Concurrently, against the 
backdrop of surging component prices, we will strive to boost 
earnings power by revising product prices further. 



In terms of our full-year results forecast for FY2023, we forecast 
orders received of ¥54.0 billion.
The advance orders received as a result of extended product delivery 
schedules and foreign exchange effects recorded in the previous fiscal 
year will strip away. However, we expect to maintain a high level of 
orders received.

We forecast major increases in sales and profit, with net sales of 
¥56.0 billion, operating profit of ¥5.0 billion, and profit attributable to 
owners of parent of ¥3.65 billion.
The order backlog stands at approximately ¥27.0 billion. We believe 
that it will take some time for procurement and production to 
normalize. We also expect component prices and electricity fees to 
rise even further.

In addition, we plan to increase R&D expenditures. Selling, general 
and administrative (SG&A) expenses are forecast to increase year on 
year to ¥14.0 billion. 
Our plans for capital expenditures and R&D expenditures are shown 
on this slide. 
I will explain the main details later in this presentation.



The assumed exchange rate for FY2023 is ¥130 against the US dollar.

In terms of exchange rate sensitivity, we anticipate a positive impact 
of ¥185 million on net sales and ¥35 million on operating profit for 
every ¥1 depreciation against the US dollar. 



Here is our recognition of the operating environment.
Although the business environment is uncertain, we expect demand to 
continue, mainly in cutting-edge technology fields such as IoT and 
next-generation automobiles.

In environmental test chambers, we believe that investments related 
to EVs and automated driving will remain strong.
In addition, we anticipate that investment related to IoT will hold 
firm, while settling down.
In China, we project that investments will continue, particularly in 
EV- and IoT-related areas.
In ASEAN, semiconductor-related investment is uncertain and is 
forecast to decrease year on year. In North America, we project that 
EV- and IoT-related investment will continue, despite concerns about 
an economic slowdown. In Europe, we also anticipate a continuation 
of EV- and IoT-related investments.

For energy device equipment, we expect investment in rechargeable 
batteries to grow worldwide.
For semiconductor-related equipment, we anticipate that investment 
will recover from the second half of FY2023 onward.

As for laboratory testing services, it is our view that there will be 
strong demand in cutting-edge technology fields, mainly for 
rechargeable batteries.



Looking at our main initiatives in FY2023, in the Equipment business, we will
advance the normalization of product delivery schedules and enhance production
efficiency by rapidly converting the order backlog to net sales by securing
components and bringing production forward. Moreover, we will secure profits
by conducting an additional increase in product prices in order to address issues
such as surging component prices, electricity fees, and personnel expenses.

Furthermore, we will strengthen our response to the globally expanding battery 
market. Specifically, we will seek to increase sales by enhancing our lineup of 
evaluation tests and inspection equipment for batteries in Japan, China, Europe, 
and North America. 
In after-sales services in the Service Business, we will work to expand 
preventative maintenance services through “super support service plan,” a new 
service.
In laboratory testing, we will enhance testing services for cutting-edge 
technology fields, primarily automobiles. 

Turning to our area strategy, in Japan we will concentrate on increasing sales and 
stimulating replacement demand through the launch of products that meet the 
needs of the EV, automated driving, and IoT fields.
In North America, we will address growing demand in the automobile market 
driven by the Inflation Reduction Act (IRA). In China, we will work to increase 
sales to the EV and IoT markets through Group collaboration. In Europe, we will 
take steps to enhance the product lineup.
In South Korea, we will strengthen sales activities targeting major global 
companies.



Here are the segment financial forecasts. 

In the Equipment Business, although we foresee a decline in orders 
received as special items such as advance orders strip away, we are 
forecasting increases in net sales and operating profit. 

In the Service Business, it is our view that orders received and net
sales will increase year on year. Meanwhile, operating profit is
forecast to decrease mainly due to an increase in personnel to drive
growth in net sales, as well as surging electricity fees and component
prices.

However, in the Service Business, we view “boosting earnings 
power” as a key priority. 
We have already begun implementing measures to improve profits in
order to outperform this plan, and we will take actions such as
revising service prices.

In Other Business, we expect recovery in orders received and net 
sales.



As an initiative toward ESG, we will promote the 8th Mid-term Plan 
on the Environment, which corresponds to the E in ESG

For society, which corresponds to the S, we will continue to 
implement measures such as bolstering the management skills of 
managers, and enhancing the personnel evaluation system and 
training system, as part of efforts to strengthen human capital.

For governance, which corresponds to the G, we will work to 
strengthen Group governance and develop and enhance the internal 
control system.



In terms of our investment plan, we are planning capital investment 
of ¥3.1 billion. 

Looking at the plan’s main elements, we plan to expand laboratory 
testing facilities, and to enhance and streamline our production 
capacity by updating production facilities and automating certain 
processes.

We are planning R&D expenditures of ¥1.49 billion. We will enhance 
our product lineup to meet demand in cutting-edge technology fields, 
along with working to develop large-scale products for overseas 
markets.



Here is our dividend forecast for FY2023.
In the previous fiscal year, we set the dividend at ¥69 per share, 
including a commemorative dividend of ¥4 per share to mark the 75th 
anniversary of the Company’s founding. 

In FY2023, we plan to pay an interim dividend of ¥25 per share and a 
year-end dividend of ¥45 per share, bringing the annual dividend to 
¥70 per share.



For topics, in November 2022, ESPEC launched a service for 
analyzing defects of automotive battery packs and modules at the 
ESPEC Battery Safety Testing Center within the Utsunomiya 
Technocomplex. 

In addition, we expanded the lineup of RF Anechoic Box Type
Thermostatic Chambers that support temperature characteristics
testing of 5G communication devices.
We have added a shield function and anechoic chamber function to a
thermostatic chamber for the first time in the industry, enabling
customers to conduct radio wave characteristics evaluations to
confirm communication performance and safety under a wide range
of temperature conditions.



In August 2022, we signed an agreement with the University of 
Hyogo aimed at promoting SDGs. We will collaborate and cooperate 
in areas such as biodiversity conservation, education and human 
resource development, and environment and energy. 

We also launched a project called “ESPEC’s 50-Year Forest ” using 
the “corporate forests ” system under the Ministry of Agriculture, 
Forestry and Fisheries in Sanda City, Hyogo Prefecture. 
This is a project to commemorate the 75th anniversary of our 
founding. The first tree-planting festival was held in November, 2022. 
Approximately 200 people including employees participated and 
planted roughly 4,000 trees. We selected saplings based on carbon 
fixation and biodiversity functions. 
By raising these saplings into a forest, we hope to make contributions 
to the environment such as CO2 fixation, flood prevention, and water 
purification.



The last topic is about external recognition. 
We received a higher ranking than last year in both the Nikkei SDGs 
Management Survey and the Smart Work Management Survey.
We will continue to advance initiatives that help to solve social 
issues.






